00MEXEeHb MYJIBTUXOYMIHTY € HEOOXITHUMH Il 3amo0iraHHs 3aBUIICHHIO I[iH HA CTOPOHI, sSKa HE
Ma€ MOXJIMBOCTI OJJHOYACHO KOPUCTYBATHCA KidbkoMa riardopmamu. Y OUIBIIOCTI BUMAIKIB II€
CTOCYETHCSI HEBETTMKUX YYaCHUKIB UM PEKJIAMO/IABIIIB, SIKi € BPA3JIMBUMHU JI0 3JI0BKUBAHHS PUHKOBOIO
CHJIOI0. 3arajioM MOJETbh JEMOHCTPYE, LIO cCaMe aHalli3 IIHOBOI acHUMETpil Ta MepexpecHHUx
MEpeKEeBUX €(PEKTIB Ma€ CTaTH IEHTPAIBHUM €JIEeMEHTOM €()EKTUBHOIO PETYIIOBAHHS HMHU(PPOBHUX
w1aThopM y IepCHeKTHBI.
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CyuacHa 1mudpoBa EKOHOMIKA XapaKTEPHU3YEThCS BHUCOKOK KOHKYPEHIIIEI0 Ta IIBHIKOIO
JMHAMIKOIO 3MIiHM TOBEIIHKM KOpPHCTyBauiB. TakuM YMHOM MpoOiieMa yTpUMaHHS KIIEHTIB
(Retention) crae omHi€r0 3 KIIOUOBMX 3amady s ycmimHOTo (GyHKIioHyBaHHs [T-kommaniii.
[MocTifiHnii KOpUCTyBaY TeHepye He Juie CTaOiIbHMHA J0XiJ, aje W CyTTE€BO MiJBHUILYE
peHTa0ENBHICTh MPOAYKTY. 3a OI[IHKAaMH MIXKHAPOIHUX JOCIIKEHB — 3011bIIeHHs Retention Bchoro
Ha 5% 37aTHE MiABUINUTH NMPUOYTKOBiCTH KomnaHii Ha 25-95% [1, 4]. [Ipu upomy cobiBapTicTh
3anmyueHHs1 HOBUX KopuctyBadiB (CAC) y GaraTb0X cermMeHTax 3pocTrae mopoky Ha 12-27% [3].
Came TOMy €KOHOMIYHE MOJIENIOBaHHS (akTOpiB, IO BIUIMBAIOTH Ha 30-7IeHHUH retention, cTae
KPUTUYHO BAXJIMBOIO CKJIAJOBOIO aHAITHKU TU(PPOBUX TIPOTYKTIB.

ABTOpaMH 3ampoOTOHOBAaHO MOJENbh 13 3aCTOCYBaHHSM CHHTETHYHOTO JaTaceTy 3
1200 xopuctyBauiB, sSKHi cHOPMOBAHO HAa OCHOBI HAONMKEHHX [0 PEaTbHUX ITOBEIIHKOBUX
natepHiB. BiH BKIIOWae Taki 3MiHHI SK: KaHan 3amydeHHs (organic, ads, referral, email),
MPOXOKEHHS a00 HenpxopkeHHs: oHOopAuHTY (0/1), KimbKICTh ceciit 3a mepuri 7 auiB (Big 0 mo 12,
cepenne 3,1), cepennto TpuBaiicth cecii (1-60 xBwiuH), activation time (0—12 roauH), KUTbKICTh
push-HOTH(]iKAIIH, TIIATOKHY aKTHBHICTB, JeMorpadidHi XapaKTepUCTUKU Ta 3MIHHY IJIbOBOTO
nokasHuka — 30-1eHHui retention.
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Ha mepmomy erami mpoBOAMTHCS KOTOpTHUW aHaii3 Retention 3a Micsmem peecTpariii.
Cepenniii piBerb Retention mokazaB konuBanHs B Mexax Big 0,31 mo 0,44, mo cBiIYUTH MPO
ICTOTHUH BIUIMB 30BHIIIHIX YMOB Ta P13HOI SIKOCTI KOPUCTYBAIbKUX MOTOKIB (puc. 1).

Coh{)(r)t_ mean 30-day retention by signup month (synthetic)
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Pucynok 1 — Cepenniii moka3HUK yTpUMaHHS KOPUCTYBadiB nmpoTsirom 30 1HIB
3a MicsIIIeM peecTpartii
Jlxeperno: moOyI0BaHO aBTOPaMH Ha OCHOBI BJIJAaCHUX PO3PaXyHKIB

3 rpadixy MoXKHa MOOAYUTH, 110 HABITh 32 OJJHAKOBHUX MPOJYKTOBO-TEXHIYHUX YMOB, Retention
3aI@KUTH BiJl AKOCTI Tpadiky — HANPUKIAM, Yy Mi3HIX MICAISMX CIIOCTEPITraeThesi OUIBII BHCOKHIMA
Retention (~0,43), mo Moxxe OyTH HACIIIKOM 3MIH y MapKETHHTOBIM KammaHii ab0 CE30HHOCTI
(30umbmIeHHs opra”iyHOro Tpadiky). Jns BU3HAYCHHS KIIOYOBHX (pakTopiB Oyna moOymoBaHa
JIOTICTUYHA MOJIENb 13 3MiHHUMH. OCHOBHI pe3yibTaTh (0dds ratios) mpeacrasieHo y Tabm. 1 Ta puc. 2.

Taomuusa 1 — OcHOBHI 3MiHHI JIOTICTUYHOI MOAEIT]

dDakTop ITosicHeHHs1 OR PesyabTar

onboarding MIPOXOKEHHST OHOOPIMHTY 2,40 IITAHCH TTIOBEPHEHHS 3pOCTAIoTh y 2,4
pasu

paid (akT miaTexy 2,53 IUTATDK Pi3KO 301IbIIyE HMOBIPHICTh
Retention

experience_proxy TTOKa3HUK JOCBiTY 1,48 JIOCBITYCHI KOPHUCTYBaYi 3TAIIAIOTHCS

KOpHCTYBaya JacTimie

sessions 7 KUIBKICTB CeCiit 1,17 KO’KHa JoaTkoBa cecist — +17%
IIaHCIB

session length min | cepenHs TpuBasicTh cecii 1,05 JIOBIII cecii — OUIbIIe 3aTydYeHHS

activation_time h Yac JI0 Mepiuroi KIIF0YoBOi il 0,90 KO>KHa JOJJaTKOBA I'OJIMHA 3aTPUMKHU
3amkye Retention Ha ~10%

notifications 7 KUJIBKICTh push-1oBiIOMJICHb 1,06 HEBEJIMKHI, ajie TO3UTUBHUI BILJINB

age BIK 1,00 HE BIIUBAE

Jl>xepeno: ckiazeHo aBTOpaMH Ha OCHOBI BIIACHUX PO3pPaxyHKiB

AHaN3yIO4M pe3ynbTaTH, MOXKHA TMO0AYWTH, IO OAHIED 3 HAWBAXIMUBIIIHMX 3MIHHUX
BUSIBIJIOCH TTPOXOJ/DKEHHS OHOOPAMHTY — KOPHCTYBad, SIKMH YCIIIIIHO 3aBEpIIye OHOOPAMHT, Mae
mranc 3anumurucs yepes 30 aHiB y 2,4 pa3a OUIbLINi, HIXK KOPUCTYBAY, SIKUI HE MPOMIIIOB LI eTatl.
Ile migTBEepIKye, IO TEpIIi XBWIMHU B3AEMOIl 3 MPOAYKTOM KPUTHYHO BIUIMBAIOTH Ha
JOBrOTPUBATY TOBEIIHKY [2].

[InaTiHa aKTHUBHICTH € M€ CHJIBHIMNM (DAKTOPOM: KOPHUCTYyBadi, K1 3AIACHUIN OILIATy,
MaloTh HMOBipHiIcTH Retention Ha 153% Bumry. lle odikyBaHO, OCKIJIBKM IUIATIXK KOPENIOE 3i
3HAYYIIICTIO MMPOAYKTY JUIsl KOpUCTyBaya [4].

BizyanizyeMo KpHBi «BMKMBaHHS» JJIS1 JBOX I'PYI: KOPUCTYBAYiB: sIKi MPOUIIITA OHOOPIMHT,
Ta Ti, XTO HE MIPOUIILIH.
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Odds ratios from logistic model for 30-day retention (synthetic)
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Pucynok 2 — BigHomeHHs MaHCiB 3 JOTICTUYHOT MoAeni 11t 30-1eHHOro yTpUMaHHS
Jxeperno: CKIaJieHO aBTOpaMHy Ha OCHOBI BJIACHUX PO3paxyHKIB

Pesynbrartu: Ha 30-i1 1eHH HMOBIPHICTh «BHIKUTHY» Y TPYIH 3 OHOOPAMHTOM CTaHOBUTH ~0,61,
6e3 onbopaunry — ~0,34; Ha 60-i1 nenn: 0,44 npotu 0,22; Ha 90-ii nensp: 0,31 npotu nume 0,12.

MoskHa 3poOUTH BUCHOBOK, 110 OHOOpAMHT 3HIKYE hazard rate (pu3uK BIATOKY) IPHUOJINU3HO
Ha 50—60% npoTarom nepmux 3 MicsLiB.

[TpoBeneno ortinka cepenuporo 3HadeHHs LTV mporsarom 180 nuiB: LTV cepen yrpumanux
kopucryBadiB: 27,71; LTV cepen neyrpumanux: 17,70. Pizauis (ALTV): = 10,01 gon. To6To koxeH
J0JJaTKOBO yTPUMaHUIl KOPUCTYyBad MPUHOCUTH O13HECY B cepeqHboMy +10 moapiB YUCTOTO J0XOLY
Ha ropu3oHTi 180 AHiB.

Approx. survival by onboarding (synthetic)
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Pucynok 3 — IlpuOau3Huii yac BUKUBAHHS 32 IOTIOMOT'0I0 OHOOPAUHTY
Jxepeno: CKIaieHO aBTOpaMHy Ha OCHOBI BJIACHUX PO3paxyHKIB

Takox npoBeneno Cuenapuuii ROI-anamniz MojienfoBaHHsI BIUIUBY TMOJTIMIIIEHOT0 OHOOPAUHTY.

Cepenniii rpannunmii egext (AP retention Bix on6opaunry): 0,197. ko y npoxyxt npuiiae 10 000
HOBUX KOPHCTYBauiB, TO MO’KHA MPOTHO3YBaTH noka3Huku (Tabm. 2).

Tabmuis 2 — Po3paxyHky BIUTUBY TTOKpanieHHs: oHOopauHTy Ha LTV

IMoka3Huk 3HavyeHHs
JoaaTkoBO yTpUMaHi KOpUCTYBadi 1970
ALTV * 1970 19 719 USD
BuTpaTi Ha mokparieHuii OHOOPAWHT 4 000 USD
ROI 393%

JlKeperno: CKIaIeHO aBTOpaMHU Ha OCHOBI BJIACHUX PO3paxyHKIB
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ROC curve for logistic model (synthetic)
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I'padix 4 — ROC-kpuBa 151 TOTICTUIHOT MOEITI
Jl>xepeno: ckiazeHo aBTOpaMH Ha OCHOBI BIIACHUX PO3pPaxyHKiB

Mertpuka AUC = 0,68, 1110 BKa3ye Ha CEpeHIO, e CTa0lIbHY SKICTh MOJIEIII.

[ToOymoBaHi Mozem MoKa3anu: KpUTHUYHY BaxumBicTe oHOOpamHTy (OR=2.4, AP=0,197);
3HaYHUH BIUIMB KOPHCTYBAlbKOi aKTHBHOCTI (sessions_7, session_length); craGinbHuii edekt Bix
MOBIJIOMJICHh Ta BIKOBOi KaTeropii; mpsMuii eKOHOMIYHUHN 3B’s30k MiK Retention ta LTV,
no3utuBHUE ROI poayKTOBUX iHTEPBEHLIH, CIPIMOBAaHUX HA PAHHE 3a0X0YEHHS.

TakyuM uYMHOM MOXKHA 3a3HAYMTH, JOCHIJDKEHHS MiATBepAMio, Imo Retention — 1e He
BHITQIKOBUH TIPOIIEC, & EKOHOMIYHO O0OYMOBJICHA MTOBEIIHKA, 1110 3aJICKUTH BiJl HU3KA BUMIPIOBAaHHUX
¢axTopiB. OTke, 3a1PONOHOBaHA METOAMKA MOJICIIIOBAHHS MOKe OyTH BUKOpUCTaHa B I T-koMnaHisx
SIK aHATITUYHUH, PIHAHCOBUH 1 CTPATETIYHUN IHCTPYMEHT JIJIsi ONTUMI3aIlii 613HeC-TIPOIIECiB.
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OnHi€l0 3 KIIOYOBUX MApaJurM Cy4acHOi NOJITHKH BHUIEPEIKYIOUOTO EKOHOMIUHOTO
3pOCTaHHs B yMOBax riio0aiizailii Ta CTPYKTYpPHUX BUKIIMKIB € Taly3eBi KiacTepu. BinmoBimHo 10
€BPOTEHUCHKUX 1 CBITOBUX TEHACHLIH, KIIACTEpH PO3IIIAAAI0THCS HE JIUIIE SIK IHCTPYMEHT i IBULIICHHS
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